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The use of project-management software

is increasing across the construction

industry, as building professionals demand more control over

their projects. Meridian Project Systems, Folsom, Calif., has

been standing ready with its vast family of project-management

software that improves financial performance and reduces risk

on large corporate real estate projects and other capital-intensive

construction initiatives. 

Marking its 10th anniversary, Meridian which received a

unanimous vote by the judges in the first annual Technology’s

Hottest competition continues to increase its revenues and its

customer base even during a weakened economy. Over the

past decade, Meridian has taken its Prolog system from a single

product to a six-member product family. This year also marks

the release of the company’s first enterprise business process

management solution, Proliance, which is based on .NET and

Web services targeting global enterprises procuring, constructing,

and maintaining large real estate projects. 

Over the years, Meridian has successfully moved from a single-

market, single-product strategy to a multi-market, multi-product

strategy. Its revenues are evidence of the success of this new

approach. Meridian finished last year with a 10%  increase over

the previous year. ProjectTalk, the company’s project-management

application service provider solution, increased revenues by

60 % . In fact, Meridian has entered into an agreement with

Turner Construction, New York, N.Y., to develop and operate a

customized version of the project-management software,

which will be called TurnerTalk.com.
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